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Start Freelancing
A practical guide to working for yourself: choose your services, set your rates, find clients,
write proposals, handle contracts and invoices, and keep your finances and workload under
control.

© 2026 Digital Store XXL. All rights reserved. This e-book is for personal use only. Do not share, resell or redistribute it, in whole or
in part.

This e-book offers general information for people starting as freelancers. It is not legal, tax or financial advice. Rules for registering a
business, taxes, insurance and contracts differ by country and state. Check official government sources and consult an accountant
or other qualified advisor for your situation.
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